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BUILDING RELATIONSHIPS
Vendors | Platforms | Customers
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VENDORS

• This is a job application
• You’re trying to get hired
• Your performance 

evaluation is real
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PLATFORMS

• This is critical
• They hold your livelihood in 

their hands
• Comply or die
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CUSTOMERS

• Pays the bills
• Becomes your BFF
• Treat them like that
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CHOOSING THE PERFECT PRODUCTS
EVERGREEN VS LAUNCH PROMOTIONS, AND WHY 
YOU WANT TO DO BOTH.
SETTING UP THE PERFECT PROMOTION WITH A 
PLAN. 

TESTING AND CONVERSIONS.
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