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Coaches help clients
achieve their goals

Finding new clients can be a
challenge

Y ou must stand out in the
marketplace

You need a strong brand



. Develop an activity-driven
marketing plan

. Adopt a systematic
approach to lead generation
and conversion
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Here Is Your

Roadmap
Through The

Workshop:

Clarify Your Niche and Target
Market

Build a Strong Personal Brand
Create Your Coaching Package

Select Your Marketing Activities

Develop a Lead Magnet



Generate Coaching Leads
Here Is Your

Roadmap Qualify Your Leads
Through The Sell Your Coaching Packages

Workshop:
Onboard New Clients



Download Your Action Guide Here

https://nams.ws/CAFWorkbook


https://nams.ws/CAFWorkbook

- Identify your niche and target
markets, conduct essential
market research, and describe

Here’s My your ideal coaching clients so
Goal For you can target your business

You: appropriately.
. Create and communicate an

authentic personal brand to
differentiate yourself
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\ / - Put together a coaching package
\ / with appropriate pricing
- Develop a concise marketing

plan and lead-capture marketing
materials

- Execute your one-page
marketing plan and evaluate
your results
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\ l - Qualify your prospective clients
\ / and create ways to check
whether they are a good fit for

- Practice strategies for successful
selling

- Implement a best-practices
system to onboard and support
new clients using automation

COPYRIGHT, ALL RIGHTS RESERVED, NAMS, INC.



https://nams.ws/CAFWorkbook

Action Steps:

- Before we start the workshop,
take a minute to think about
what you want to get out of it.

. In the Action Guide, write
down three skills you expect to
gain.
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